Reliance Nippon Life eyes
double-digit growth this fiscal

Plans bancassurance
pacts with at least
three banks

OUR BUREAL
Chagiin, Juby @

Reliance Nippon Life [nsur-
ance is targeting double-digit
ﬂ]‘l:l-'n'l"l']'l in pl.'E‘I'I'I!IU]'!’!I income
this fiscal, suppored by new
products, agent  expansion
and entry inte the bancassu-
rance FE'EITIE'I'H.'.

The company is preparing
toy have hancassurance
teups with at least
three banks thisyear as S
it has received neces. SN
sary approwals, Ir is in !
the process of appoint- g
ing a CEQ,

The privare insurer,
the largest life Insur-
ance player in the non-
bancassurance space, will roll
out ar least five new products
this year, While it has secured
approvals for two, it is awail-
ing the regulator's approval
for three more. This compa:
ny's first mew product this fs
cal, ‘[ncreasing Money Back’,
will be launched next week
and it targets customers in the
traditional moneyback prod-
uct segment.

“Moneyv-back  plans  have
been maintaining a strong de-

mand, with about 40 per cent
share in owverall life insurance
produces, Also, we have decid-
ed o sharpen our focus in the
traditional products segmeent,
which is expected to account
for abour 80 per cent of our
business this fiscal” Manoran-
jan Sahoo, Chiel Agency OIMh-
cer, Reliance Nippon Life, said.
The new money-back plan,
which has a 15year tenure,
promises 210 per cent total
benefits of the basic sum as-
sured — one can get about
525 lakh by the end
i ©f the tenure for asum
WN0 assured of 25 lakh.
With renewed fcus
on traditional  prod-
ucts, the commpany will
be ramping up its
agent force by 30,000,

mManoraman Sahoo 10 Tamill MNadu alone,

it plans to add about
4,000 advisors,

Also, there has been in
creased thnust on renewals. In
20516, renewal premiom in-
came grew o 2,840 crome
from 2,550 croore inthe previ-
(RIS WAl

The company is hoping o
end the current hscal with
double-digit growth in total
premium, which  stood  at
T4.370 crore in 200516 com-
pared to T4590 crore in
201415,



